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HILTON HEAD ISLAND

$$$ 2014 Mid-Year Review $$$
(Jan.-June year to year)

HOMES

2013

2014

Broker Associate

394 Home Sales from Jan.-June 2014,
break out
like this:

Homes Sold............….. 399...........…..…….394
Average Price..............$624,826.......… ...$621,168.
Median price………...$486,000.……..….$499,000.
Days on Market..............155..............…… ..143.
Total Home Sales..…$249,305,667..….$244,740,089.

VILLAS

Villas Sold.............…….414.............…..…..392.
Average Price..............$268,835.........…..$246,231.
Median Price………...$231,000...............$185,000.
Days on Market...............166.......................153.
Total Villa Sales.......$111,297,606…….$96,522,595.

LOTS
Lots Sold...................…...89..........................92.
Average Price...............$259,854..........…$229,907.
Median Price…………$101,000………..$133,000.
Days on Market...............335................……319.
Total Lot Sales...........$23,126,990..……$21,151,400.

$$$ TOTAL TRANSACTIONS $$$
for Residential Homes, Lots, & Villas, Jan.-June,

2013: $383,730,263. 2014: $362,414,084.
Sales Figures as reported by Multiple Listing Service
of Hilton Head Island, June 30, 2014. The data contained
herein has not been verified by the Multiple Listing Service
of Hilton Head, but is believed to be accurate.

Where & what did the Buyers Buy?
Mid-year the majority of homes sold are under $600,000.
The leading price range moved up from $200,000-$400,000
last year to $400,000-$600,000 this year. Also, more homes
sold $600,000-$800,000 price range. 3 more homes sold
$2 million-2.5 million, but 2 less sold over $3 million. The
movement is good in the middle upper ranges, but very
sluggish in the very upper range. The one home that sold
over $3 million was in Sea Pines.
Number of Homes Sold & Total Dollars By Community:
While Sea Pines leads in the dollar volume of homes sold,
Hilton Head Plantation leads in the number of homes sold.

Hilton Head’s total sales figures are down 5.5%, or a
loss of over $21 million from mid-year 2013. Median &
average price were down in all categories except Homes,
where it increased by nearly 3%. The communities that
fared the best are the ones where most of the inventory
is under $600,000. Of the 14 communities we look at,
seven contributed to the loss in Home sales. The largest
loss was in Sea Pines. The other seven communities
gained in home sales. The largest gains were in
Singleton Beach & Bradley Beach.

***Shipyard had no home sales the first half of this year.

Comparing Home inventory for the first six months of
2014 to past years, we currently have 697 homes on the
market.
That is:
 up
5% from 664 in 2013,
 down 3% from 728 in 2012,
 down 7% from 754 in 2011,
 down 21% from 892 homes in 2010,
 down 34% from 1071 in 2009 &
 down 38% from 1141 homes in 2008.

Villa Sales By Community: Ranked by Sales volume,
not number sold.

This is the first year for an increase in Home inventory in
7 years, albeit a marginal increase.

392 Villa Sales Jan.-June, 2014
break out
like this:

The Villa complexes that sold the most units:








$14.8 million loss in villa sales on the island. 87% of all
villa sales are under $400,000 with over 50% under
$200,000. 707 villas are currently on the market on the
island with 73% under $400,000.

Hilton Head Beach & Tennis Resort in Folly Field
with 21 villas sold,
Hilton Head Resort mid island & Cordillo Courts
in Forest Beach each with 18 villas sold,
The Spa on Port Royal Sound with 11 villas sold,
Marsh Side with 9 villas sold,
Broad Creek Landing, Bluff Villas in Sea Pines,
Queens Grant in Palmetto Dunes, Summer House,
each with 8 villas sold,
The Preserve at Indigo Run & Stones Throw in
Folly Field, each with 7 sold.

**The highest prices paid for villas was in Palmetto
Dunes. One Townhome at South Shore sold for
$2,350,000 & one Somerset for $1,825,000. The next
highest sales were two Turtle Lane Clubs in Sea Pines,
each sold for $1,475,000.

**The table below shows the number of homes and villas that went Under Contract monthly
(not necessarily closed) for each month of 2014. The % comparison is to each month of 2013.

This information is based on data provided by Multiple Listing Service of Hilton Head Island, Inc. (“HHIMLS”) for the period
January 1, 2014 through June 30th, 2014. HHIMLS does not guarantee and is not in any way responsible for its accuracy.

Number of Homes Sold & Total Dollars By
Community:

BLUFFTON
(excluding Dataw, Daufuskie, Callawassie
& Spring Islands)

$$$ 2014 Mid-Year Review $$$
(Jan.-June year to year)
2013

2014

HOMES
Homes Sold …………..738..............….....…670.
Average Price.............$267,291……........$287,198
Median Price………..$225,000…...……..$245,000.
Days on Market..............104..........................85.
Total Home Sales... $197,260,690....…$192,422,833.

VILLAS
Villas Sold.............…….67.............……..…..38.
Average Price.............$80,505..........…....$114,243.
Median Price………...$61,000…………. $ 70,000.
Days on Market.......... ..133....................…....94
Total Villa Sales........$5,393,651,………$4,341,251.

670 Home Sales from Jan.-June 2014,
break out
like this:

LOTS
Lots Sold...................…..175..........................201.
Average Price..............$87,691...............…$104,831.
Median Price…………$60,000……………$78,000.
Days on Market...............230..................…...202.
Total Lot Sales............$15,345,851……...$20,232,451.

$$$ TOTAL TRANSACTIONS $$$
for Residential Homes, Lots, & Villas, Jan.-June,

2013:...$218,000,192. 2014:...$216,996,535.
Sales Figures as reported by Multiple Listing Service
of Hilton Head Island, June 30, 2014. The data contained
herein has not been verified by the Multiple Listing
Service of Hilton Head, but is believed to be accurate.

Bluffton
was down so slightly that it is safe to say the first
half of the year is flat to last mid-year. While homes
were down 2% and villas down nearly 20% in sales
volume, lot sales made up the difference by increasing
32% in sales volume. The majority of the land sales
were in Hampton Lake with over $6 million sold.
Palmetto Bluff was next with over $3 million sold.

85% of all homes sold in Bluffton sold under
$400,000 and 99% of all homes sold were under $1 million.
Only 9 homes sold over $1 million.
3 were in Berkeley Hall, & 2 each sold in Belfair, Colleton
River & Palmetto Bluff.
There are currently 604 homes for sale in Bluffton.
355 or 59% of the homes are under $400,000. 41 or 7%
are over $1 million.

If you need information specific to your community,
please email or call me. Please Contact me for
updated info @ 843-671-6702,
or email Felice@FeliceLaMarca.com
www.FeliceLaMarca.com

If your property is currently listed with a real estate broker, please disregard. It is not my intention to solicit the offerings of other real estate
brokers. I am happy to work with them and cooperate fully.

Top 6 Remodeling Projects to Improve the Value of Your Home
From Remodeling Magazine.
You may be dreaming of a new in-ground swimming pool or stainless-steel kitchen counters, but will these
improvements be worth the money you spent when it’s time to sell?
Below are some of the top home improvements that, according to Remodeling magazine, will also improve
your chances of getting the most for your home at the closing table. Keep in mind that these are general trends
nationwide and not market specific. You will see the Return on Investment or ROI change in your upscale
markets depending on the materials you use.
1. First Impressions. A new steel front door speaks volumes about home security and energy efficiency. You
can choose from a wide price range and many colors. Spend the money? Try painting the existing front door and
repair any cracks or marring of the casing to up your curb appeal. 96.6% Return on investment.
2. Take It to the Top. Turning an attic into an additional bedroom is a popular trend and a great investment.
Maximize your living space without a major adjustment to your home’s structure. This also gives you the
opportunity to beef up your insulation and improve your home’s energy efficiency — a hugely desirable
feature for Millennial buyers. 84.3% Return on investment.
3. Get Decked Out. A wooden deck addition to your home brings an
87.4% Return on investment, according to Remodeling magazine.
Choosing a composite instead still nets you about 74.3% return. This
improvement in the coastal southern states will most likely net you even
more, because outdoor entertaining is on the upswing, and an open deck in
general costs far less than an enclosed addition.
4. Go Low. As with an attic remodel, redoing a basement improves the
value of your home without altering its footprint. Refinish the room and
add a wet bar and bathroom for maximum enjoyment and a 77.6 % return on your investment.
5. Consider the Ups and Downs. How many people think about replacing their garage door when they’re making
home improvements? Apparently more of us should. It’s another bump to your curb appeal, and you have a vast
array of choices, from uninsulated steel to insulated panels with windows. Your choice may depend on whether
your garage is only for storing cars or if you have a workshop or laundry facilities there too. 83.7% Return on
your investment.
6. Cook Up Some Change. Of course, an updated kitchen is always one of the best investments you can make
when it comes to home improvements. New cabinet fronts and hardware, new mid-priced sink and faucet, and if
you’re really in the mood, replacing the stove with a more energy-efficient model. A minor kitchen remodel brings
in about an 82.7% Return on investment, while spending over $50,000 on a major upgrade will probably only net
you 74.2% Return on your investment. However, in your upscale markets, the major upgrades do net you more
in your higher priced homes.
Thank you for referring your friends and family to me. I appreciate your confidence in me.
843-671-6702,
Email: Felice@FeliceLaMarca.com
Web: www.FeliceLaMarca.com
If your property is currently listed with a real estate broker, please disregard. It is not my intention to solicit the offerings of other real estate
brokers. I am happy to work with them and cooperate fully.

